NOTICE: TRAINING PLACEMENT & ALUMNI CELL

Ref: GITM / T&P / 2025-26/239 Date: 25 July 2026

Sub: Campus by Jumbotail
Attn: BTech (all branches)/ MBA - 2027/ Batch

About

We are reimagining and reengineering the mass market retail ecosystem through intelligent
technology,intuitive design, innovative business, fintech, and supply chain models. We are
building products,platforms and services for the next billion people of India, who have
fundamentally different needs -access, language, selection, supply chain, financial, cultural,
and the like. We are poised to become themost scalable, efficient gateway platform to serve
mass market consumption in India. Our marketpotential is huge - in the order of hundreds
of billions of dollars.We are a passionate team drive by our sense of purpose to solve a
critical real-world problem. Eachteam member will have significant ownership of key
components that go into the next generation e-commerce, supply chain, demand generation,
and credit technology platforms and services that we are building.

Designation

Executive Liquidation

Location

Bangalore

Role

We are looking for a dynamic and results-driven Executive / Senior Executive for
liquidation andalternate sales operations. The role focuses on clearing excess and non-
moving inventory acrossmultiple Fulfilment Centres while maximizing recovery value. You
will develop alternate saleschannels and build strong relationships with liquidation vendors
and institutional buyers. Closecollaboration with supply chain, warehouse, and finance
teams is essential to execute effectiveliquidation strategies. The role requires strong
negotiation, analytical, and people managementskills. Ideal for candidates who thrive in a
fast-paced FMCG environment and deliver measurable business impact.

Salary

Rs. 4.0 LPA

Key Responsibilities:

o Identify and build a strong network of liquidation vendors across Regions

e Lead the creation of liquidation lots in all Fulfilment Centres in coordination with the city
team

e Collect and negotiate quotes from multiple vendors to maximize value realization.

e Ensure timely clearance of liquidation stocks.

e Collaborate with buyers to rationalize inventory and improve sell-through.

e Maintain strong vendor relationships, ensuring timely payments and repeat business.

e Analyse sales data to drive strategies that improve realization % and reduce inventory
ageing.

Process

Personal interview

Date of Campus

Tuesday, 4th Aug, at 11:00 AM
Lucknow office
https://maps.app.goo.gl/F4XbYvL630SzeFHCA

CC to:

Hon’ble Chairman Sir, for kind information
Director — Coordination & Planning

Director-GITM
Director-Administration
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