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About The 

Company 

Edufyi is a forward-thinking EdTech company dedicated to transforming education 

by providing students with high-quality learning experiences. Our mission is to 

empower learners with the skills and knowledge necessary to excel in their chosen 

domains. We offer flexible online learning, tailored to meet the unique needs of our 

students, with a strong emphasis on real-world projects and placement assistance. 

With experienced mentors and a curriculum designed to ensure success, Edufyi is 

the ideal platform for those looking to advance their careers in today's competitive 

job market. 

 

Designation 
Client Acquisition Executive 

 

Location 
Bangalore 

 

Salary 

● Internship: ₹30K (₹18,000 fixed + ₹12,000 incentives)  

● Post-Internship:CTC7 LPA(₹4.5LPA+ ₹2.5LPAincentives) 

TrainingPeriod:10days(Unpaid) 

 

Role 

Conduct market research to identify potential clients and business opportunities. 

Assist in the development and implementation of strategic plans. Work closely with 

the sales and marketing team s to create and deliver pitches. Build and maintain 

strong relationships with clients and partners. Achieve and exceed set targets for 

development. Provide feedback to the management team on market trends and 

custom er needs. Contribute to the growth and success of Edufyi by driving sales 

and expanding the company's client base. 

 

Skill Required 

Currently pursuing or recently completed a degree in any field. Strong 

communication and interpersonal skills. Proactive, self-motivated, and able to work 

independently. Ability to understand and articulate technical concepts. A passion for 

education and a strong desire to help others succeed. Prior experience in sales, 

marketing, or business development is a plus but not required. 

 

Process   
Virtual Group Discussion  and Personal Interview 
 

Date of Campus 

27 July 2026, 4:00 PM 
Online 

meet.google.com/zrx-qkib-hta 

 

  
 
CC to: 

Hon’ble Chairman Sir, for kind information 

Director – Coordination & Planning   
Director-GITM            

Director-Administration 
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